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CHAPTER 1



Understanding Your Credit Foundation

Before you apply for a single business credit card, you need to understand exactly where you stand.
Your personal credit profile is the launchpad for business funding — lenders will look at it first, and what

they find determines how much capital you can access and at what terms.

This chapter breaks down what lenders actually look at, what scores you need, and how to get your

foundation solid before you start stacking.

The Three Credit Bureaus (and Why All Three Matter)

Your credit datais tracked by three bureaus: Equifax, Experian, and TransUnion. Each maintainsits
own file onyou, and the data can differ between them. A collection might show on Experian but not

TransUnion. Aninquiry might appear on Equifax but not the others.

This matters because different lenders pull from different bureaus. When you apply for business credit

cards, the bank might pull just one bureau — and which one varies by issuer and even by state.

O KEY INSIGHT

You need to monitor all three bureaus, not just one. A problem hiding on a single report can
torpedo an application you thought was a sure thing. Use AnnualCreditReport.com for free
reports, oramonitoring service like Credit Karma, Experian, or [dentitylQ for ongoing

visibility.

What Score Do You Actually Need?

The short answer: 680+ opens doors, 720+ opens floodgates.

Here's what each range means for business funding:

CREDIT
WHAT IT MEANS FOR FUNDING
SCORE
760 Premium tier. Highest credit limits, best approval odds. You're looking at $150K-
+

$250K+ potential across multiple cards.



CREDIT
SCORE

720-759

680-719

620-679

Below 620

WHAT IT MEANS FOR FUNDING

Strong position. Most premium cards are within reach. $100K-$200K potential with
theright strategy.

Good foundation. You'll qualify for many cards, but credit limits may be lower. $50K-

$100K potential. Consider credit optimization before applying.

Building phase. Limited card options and lower limits. Focus on raising your score

before stacking — it will save you thousands.

Repair first. Address collections, late payments, and utilization before pursuing

business funding. A 60-90 day repair sprint can move the needle significantly.

The 5 Factors That Make Up Your Score

Understanding FICO scoring helps you prioritize what to fix first:

1. Payment History (35%) — Have you paid on time? Even one 30-day late payment can drop your

score 50-100 points. If you have late payments, negotiate with the creditor for a "goodwill

adjustment"” or a pay-for-delete agreement on collections.

2. Credit Utilization (30%) — How much of your available credit are you using? Keep individual card

utilization below 30%, and ideally below 10%. If you have a $10,000 limit, keep the balance under

$1,000 whenyour statement closes.

3. Length of Credit History (15%) — How old are your accounts? Olderis better. Never close your

oldest credit cards, evenif you don't use them. Put a small recurring charge onthem and setup

autopay.

4. Credit Mix (10%) — Do you have different types of credit? Lenders like to see a mix of revolving

credit (cards), installment loans (auto, personal), and possibly a mortgage. Don't open accounts

just forthe mix — but know that it helps.

5.New Credit/Inquiries (10%) — How many new accounts or hard inquiries do you have? Each hard

pull can ding your score 3-5 points. Multiple inquiries in a short period signal risk. This is why

strategic timing of applications is critical for credit stacking.

Pre-Funding Credit Checkup



Before you move to the next chapter, complete this assessment:

Pull all three credit reports and review for errors

Dispute any inaccurate items (wrong balances, accounts that aren't yours, incorrect late

payments)

Pay down credit card balances to below 10% utilization

Bring any past-due accounts current

Identify and address any collections — negotiate pay-for-delete where possible

Checkyour FICO score (notjust Vantage Score — lenders use FICO)

Remove yourself as authorized user on any accounts with high utilization or negative history

A COMMON TRAP

Don't confuse your Credit Karma score (Vantage 3.0) with your FICO score. They use different
models and can differ by 20-40 points. Most business credit cardissuers use FICO. Check

your FICO scores through Experian.com oryour bank's free FICO program.

CHAPTER 2



Setting Up Your Business Entity the Right Way

You don't needrevenue to get business funding. You don't need a storefront oremployees. But you
doneed a properly structured business entity. Banks verify that your businessis real and legitimate
beforeissuing credit. Skip these steps and you'll get declined — orworse, approved for a fraction of

what you could have gotten.

Choose Your Entity Type

For credit stacking purposes, the two strongest entity types are:

¢ LLC (Limited Liability Company) — The most common choice. Easy to set up, flexible taxation, and

separates your personal liability. Most of our clients use LLCs.

e S-CorporC-Corp — Offers additional credibility with lenders and can provide tax advantages at

higherincome levels. More paperwork and compliance requirements.

Sole proprietorships are the weakest structure for funding. You can apply with one, but credit limits
will be lower and some issuers will decline outright. If you're currently a sole proprietor, formingan LLC

takes a few days and costs $50-$500 depending on your state.

The Business Entity Checklist

Complete every item below. Missing even one can cause application problems:

1. Register Your Entity with the State

File your LLC or corporation with your state's Secretary of State. You'llreceive Articles of Organization

(LLC) or Articles of Incorporation (corp). This is your business's birth certificate.

2. Get Your EIN (Employer Identification Number)

Apply for free at IRS.gov. Takes 5 minutes online. Your EIN is your business's Social Security number —
you'llneed it for every credit application. Do NOT pay a third-party service for this. It's free from the
IRS.

3. Open aBusiness Bank Account



Thisis non-negotiable. Lenders verify that you have a dedicated business bank account. Choose a
bank with a strong business banking program — Chase, Bank of America, Wells Fargo, or alocal credit

union all work well.

O PROTIP

Where you bank can affect your credit card approvals. Chase cardholders with Chase
business checking accounts oftenreceive higher credit limits. Bank of America has a similar

relationship. Consider banking where you plan to apply for cards.

4. Get a Dedicated Business Phone Number

A Google Voice numberis free and works perfectly. The key requirement: your business phone
number must be listed in a public directory. Registerit with 411 listings through ListYourself.net (free) or
your phone provider. Lenders call this number to verify your business exists.

5. Set Up aBusiness Address

Your home address works. A virtual office or UPS Store mailbox also works (use "Suite” not "Box" in the
address). Just be consistent — use the exact same address format on every application and listing.

6. Create a Simple Business Website

It doesn't need to be fancy. A one-page site with your business name, what you do, contactinfo, and

your address is sufficient. Many underwriters Google your business during the review process. Having
awebsite that matches your application details builds credibility.

7. Register with Business Data Agencies

List your business with these directories — lenders use them to verify legitimacy:

Dun & Bradstreet — Get your free D-U-N-S number at dnb.com

Experian Business — Claim your business profile

Equifax Business — Register your entity

Google Business Profile — Evenif you don't have a physical location, having a verified profile adds
credibility



8. Get aBusiness License (If Required)

Some cities and counties require a general business license. Check yourlocal government's website.

Having one adds anotherlayer of legitimacy to your entity.

A CRITICAL DETAIL

Consistency is everything. Your business name, address, phone number, and EIN must match
exactly across every platform — your state filing, your bank account, your D-U-N-S listing, your

website, and your credit applications. Even small differences ("LLC" vs "L.L.C." vs leaving it off

entirely) can trigger verification delays or declines.

CHAPTER 3



Building Business Credit from Scratch

Business creditis separate from personal credit. It's tracked by Dun & Bradstreet, Experian Business,
and Equifax Business under your EIN. Building a strong business credit profile takes time, but it opens

doors to funding that doesn't touch your personal credit at all.

Evenif you planto use credit stacking (which primarily uses personal credit), having established

business credit strengthens every application and canincrease your credit limits.

The Business Credit Building Ladder

Business creditis builtin tiers. You start at the bottom and work up:

Tier 1: Starter Trade Credit (Net 30 Accounts)

These are vendors that extend you credit terms (buy now, pay in 30 days) and report your payment
history to business credit bureaus. They're easy to get approved for — most don't check personal
credit.

Open 3-5 of these accounts and use themregularly:

Uline — Shipping and business supplies (reports to D&B and Experian)

Quill — Office supplies (reports to D&B)

e Grainger — Industrial supplies (reports to D&B)

Strategic Network Solutions — Various products (reports to D&B, Experian, Equifax)

The CEO Creative — Marketing materials (reports to all three)

Order something each month, evenifit's small. Pay the invoice early — paying before the due date

boosts your business credit score faster than paying ontime.

Tier 2: Business Credit Cards (Store Cards)

After 3-4 months of Tier 1 activity, you'll have enough business credit history to qualify for store-

specific business credit cards:

e StaplesBusiness Advantage

e Amazon Business Line of Credit



¢ Home Depot Pro Commercial Account

e LowesBusiness Advantage

Tier 3: Business Credit Cards (Major Issuers)

This is where credit stacking lives — and it's the focus of Chapter 4. Once you have TierTand Tier 2

accountsreporting, you're positioned for higher limits on major business credit cards from Chase,

American Express, Capital One, and others.

Tier 4: Business Lines of Credit and Loans

With established business credit and several business cards in good standing, you become eligible

fortraditional business lines of credit, SBAloans, and other commercial financing products. These

typically require 2+ years in business and some revenue history.

O TIMELINE EXPECTATIONS

Tier 1to Tier 3 takes roughly 60-120 days if you're actively using and paying your accounts.

Don'trushit — applying forTier 3 cards too early wastes hard inquiries on likely declines.

Building business credit alongside your personal credit optimization means you'llbe in the

strongest position when you start stacking.

Business Credit Scores: What Banks See

SCORE
BUREAU

RANGE
D&B PAYDEX 0-100
Experian

0-100
Intelliscore

WHAT BANKS LOOK FOR

80+ means you pay ontime. 100 means you pay early. Aim for

80+ minimum.

76+is considered low risk. Based on payment history, credit

utilization, and company age.



SCORE
BUREAU WHAT BANKS LOOK FOR
RANGE

Risk score combining payment history, legal filings, and
Equifax Business 101-992 . .
company data. Higheris better.

CHAPTER 4



Credit Stacking: The 0% Interest Strategy

Thisis the core strategy. Credit stackingis the process of strategically applying for multiple business
credit cards with 0% introductory APR periods, giving you access to significant capital — $50K to
$250K+ — with nointerest charges for 12 to 21 months.

It's not a hack, aloophole, ora gray area. It's using standard business credit card products exactly as

they're designed — but applying strategically to maximize your total available credit.

Why 0% APR Business Cards?

Unlike business loans, business credit cards withintroductory 0% APR offers:

Require no collateral — No assets to pledge, no liens on your property

¢ Require norevenue — You can get approved with abrand-new business

* Charge 0% interest — For12-21months depending on the card

¢ Don'trequire abusiness plan — Unlike SBA loans or bank credit lines

¢ Report to business credit bureaus — Building your business credit profile as you use them

¢ Canbe used foranything — Equipment, inventory, marketing, payroll, real estate down payments,

oraccessing cash

The Stacking Process: Step by Step

Step 1: Preparation (Weeks 1-2)

Before submitting a single application:

e Confirmyour credit scores are where they need to be (680+ minimum, 720+ ideal)
e Verify yourbusiness entity is fully set up (Chapter 2 checklist complete)

e Reduce all personal credit card utilization below 10%

e Ensurenohardinquiriesinthelast 30 days

e Have yourbusiness details ready: legalname, EIN, address, phone, annual revenue (projected is

fine), yearsinbusiness



Step 2: Identify Target Cards

Not all business credit cards are created equal. You're looking for cards that offer:

0% introductory APR on purchases (and ideally balance transfers)

Longest possible 0% period (15-21monthsisideal)

High starting credit limits ($10K-$50K+)

¢ Reporting to business credit bureaus (not all do)

Step 3: Strategic Application Timing

Thisis where the "stacking" happens. You don't apply for all cards at once — that triggers fraud alerts

andresultsindeclines. You also don't space themtoo far apart — that extends your timeline

unnecessarily.

® THE TIMING FRAMEWORK

Round 1: Apply for 2-3 cards from different issuers on the same day. Different issuers means
differentinquiry pulls — Chase, Amex, and Capital One, forexample, won't see each other's

inquiriesinreal-time.
Wait 30-90 days. Let the new accounts age, pay any balances, and let your score stabilize.

Round 2: Apply for 2-3 more cards fromissuers you haven't used yet. Your total available

credit from Round 1has now improved your utilization ratio, often boosting your score.

Round 3 (if applicable): For clients with 740+ scores, a third round 30-90 days later can
push total funding to $200K+.

Step 4: Accessing Your Capital

Once approved, you have several ways to use the funding:

¢ Direct purchases — Use cards for business expenses (inventory, equipment, marketing)

¢ Balance transfers — Transfer from a card with 0% balance transfer to your bank account (some

cards offer convenience checks)

e Cashaccess — Some cards offer 0% APR on cash advances during the intro period (read terms

carefully — thisisn't common)



¢ Payment platforms — Services like Plastiglet you pay rent, vendors, or other expenses by credit

card that normally don't accept cards

What Happens After the 0% Period Ends?

Thisis the question everyone asks — andit's the mostimportant one. You have several options:

1. Pay it off — If youused the funds to generate revenue (started a business, bought rental property,

builtinventory), pay down the balance from profits.

2.Balance transfer to anew 0% card — Many clients do a "second stack" — applying fornew 0% APR

cards and transferring balances, extending the interest-free period another12-21 months.

3. Consolidate with alow-interestloan — With 12-21 months of business credit history and an active

business, you may now qualify for a business line of credit at 6-10% APR — still far below the

standard credit cardrate of 22-29%.

4. Negotiate with the issuer — Call each cardissuer before the 0% period ends and ask for an

extension orareduced rate. This works more often than you'd expect.

A IMPORTANT

Do NOQOT let balances sit at the standard APR (typically 22-29%). Always have an exit strategy

before the introductory period ends. Mark your calendar for 60 days before each card's 0%

period expires, and take action then — not after.

Realistic Funding Expectations

YOUR PROFILE EXPECTED FUNDING RANGE
760+ score, established entity, Round 1only $80K - $150K

720+ score, established entity, 2 rounds $100K - $200K

680-719 score, new entity, 1-2 rounds $35K - $80K

720+ score, 3rounds, multiple applicants $200K - $350K+

TIMELINE

2-4 weeks

2-4 months

1-3 months

4-6 months



O WHY WORK WITH A PROFESSIONAL?

Canyou do credit stacking yourself? Technically, yes. But our clients work with us because
we know exactly which cards to apply for, in what order, on what timeline, and how to handle
reconsideration calls when an application doesn't go through. The difference between a DIY
approach and a professional one is typically $30K-$80K in additional funding — more than

enough tojustify the cost of guidance.

CHAPTER 5



The 5 Biggest Mistakes That Kill Funding Applications

We've helped over 800 clients through the funding process. We've seen every mistake in the book —
and a few that would surprise you. Here are the five most common errors that reduce your funding or

getyou declined entirely.

Mistake #1: Applying Too Early

Thisis the #1Kkiller. Entrepreneurs get excited, submit applications before their creditis optimized, and

burn hard inquiries on declines. Every declined applicationis:

e Ahardinquiry that lowers your score by 3-5 points
e Anegative data point that stays onyourreport for 2 years

¢ Asignalto otherlenders that you were recently denied

The fix: Don't apply until your credit scores, utilization, and business entity are fully dialed in. The

Chapters 1-2 checklists are not optional — they're prerequisites.

Mistake #2: Applying for Too Many Cards at Once

Submitting 6-8 applications on the same day triggers fraud alerts and automatic declines. Banks
share real-time inquiry data within the same bureau, and many issuers have internal rules about how

many new accounts they'llapprove in a short period.

Chase, forexample, has the "5/24 rule" — if you've opened 5+ new credit accounts (personal or

business)inthe last 24 months, you'll be automatically declined formost Chase cards.

The fix: Follow the 2-3 cards perround framework from Chapter 4. Space rounds 30-90 days apart.

Be strategic about whichissuers you approach first.

Mistake #3: Inconsistent Business Information

Your application says "Matrix Mastery Group LLC." Your state filing says "Matrix Mastery Group, LLC."
Your bank account says "Matrix Mastery Group." Your D-U-N-S listing says "Matrix Mastery Grp LLC."

Toyou, these are all the same business. To a bank's verification system, these are four different entities

— and the mismatch triggers a manual review or outright decline.



The fix: Pick one exact format for your business name and use it everywhere, down to the comma
placement and abbreviations. Same rule applies to your address, phone number, and every other

detail.

Mistake #4: High Personal Credit Utilization

Many applicants focus on their credit score number but ignore their utilization ratio. You might have a

740 score — butif you're using 45% of your available personal credit, banks seerisk.

Utilization over 30% is a yellow flag. Over 50%is ared flag. Over 70% is an almost certain decline or

drastically reduced credit limit.

The fix: Pay down personal card balances to below 10% of each card's limit BEFORE applying. This
oftenrequires timing — make payments a few days before your statement closing date so the low
balance is what getsreported to the bureaus. Check your statement closing dates (not due dates)

with each cardissuer.

Mistake #5: No Exit Strategy for the 0% Period

Getting $100Kin 0% funding feels incredible — until month 15 when you realize the 0% period ends in

3 months and you haven't planned forit. Suddenly you're facing 24% APR on a six-figure balance.

We've seen clients panic and make bad decisions: pulling from retirement accounts, taking high-

interest personalloans, orjustignoring it and getting crushed by interest charges.

The fix: Before you spend dollar one of your funding, have a written plan forhow you'llhandle the
balance when 0% ends. Whetherit's revenue from the business, a balance transfer strategy, ora

consolidationloan — planit before you needit, not after.

O THE META-MISTAKE

The biggest mistake of all? Trying to figure this out alone when you don't have to. A 30-
minute strategy call with someone who has done this hundreds of times can save you
months of trial and error — and tens of thousands inlost funding potential. That's why we

offer free consultations to anyone serious about their funding journey.
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Your 90-Day Funding Readiness Checklist

Here's your complete roadmap. Follow this timeline and you'll be positioned to maximize your funding

whenyou apply. Each phase builds on the previous one — don't skip ahead.

Days 1-14: Foundation

Pull all 3 credit reports (Equifax, Experian, TransUnion) — review for errors

Check your FICO scores (not Vantage) — confirm you're 680+ oridentify what needs to

change

Dispute any inaccurate negative items with the bureaus

Pay down all personal credit cards to below 10% utilization

Bring any past-due accounts current

Stop applying for any new credit (personal or business) until your strategy is set

Set up credit monitoring on all three bureaus

Days 15-30: Entity Setup
Form your LLC or corporation with the state (if not already done)
Apply foryour EIN at IRS.gov (free, takes 5 minutes)
Open adedicated business bank account
Setup abusiness phone numberandlistitina public directory (411)

Create abasic business website



Register foryour D-U-N-S number at dnb.com
Claim your Experian Business and Equifax Business profiles
Create a Google Business Profile

Verify your business name, address, phone, and EIN are identical across ALL listings

Days 31-60: Business Credit Building
Open 3-5Net 30 trade credit accounts (Uline, Quill, Grainger, etc.)
Place orders on each account monthly — even small ones count
Pay every invoice early (before the due date) to maximize your PAYDEX score
Continue monitoring personal credit — maintain low utilization
Confirm your disputes have beenresolved and corrections are reflected

If credit scoreis below 680, focus onrepair strategies (negotiate with creditors, add positive

tradelines)

Research which business credit cards you'lltargetin Round 1

Days 61-75: Application Prep

Confirm personal FICO scores are at target (680+ minimum, 720+ ideal)
Verify utilization is below 10% across all personal cards

Confirm D-U-N-S numberis active and your business shows in D&B's database



Ensure no new hard inquiriesin the last 30 days

Prepare your application details: exact legal business name, EIN, business address, business

phone, annual revenue (projectedis acceptable), date business started
Decide onyourRound1cardlineup (2-3 cards from different issuers)

Have reconsideration phone numbers saved for eachissuerin case you need to call

Days 76-90: Round 1 Applications
Submit Round Tapplications (2-3 cards from differentissuers, same day)
If any application goes to "pending” or "review," call the reconsideration line within 24 hours
Track approval amounts foreach card
Activate allnew cards immediately
Setup autopay on every new card (at least minimums)
Create a spreadsheet tracking: card name, credit limit, 0% APR end date, and running balance
Planyour Round 2 timing (30-90 days later) and card selections
Begin using your funding according to your business plan

Mark your calendar for 60 days before each card's 0% period expires

O WHAT COMES NEXT

After Round 1, you're in the game. Rounds 2 and 3 follow the same preparation and

application pattern, but you'llhave more data — you'llknow which issuers approved you,



what limits they gave, and how your scores responded. That datainforms smarter decisions

foreach subsequent round.

Most of our clients complete 2 rounds within 90-120 days and secure $75K-$200K+ in total
funding at 0% interest.

Ready to Start Your Funding Journey?

This guide gives you the roadmap. But if you want ateam that's helped 800+
clients secure over $110Min business funding to guide you through every step —

we're here.

Book a free strategy call and we'llmap out your personalized funding plan based
onyour exact credit profile and goals.

Disclaimer: This guide is for educational purposes only and does not constitute financial advice.
Individual results vary based on credit profile, business circumstances, and market conditions.
Funding amounts referenced are based on client outcomes and are not guaranteed. "O% interest"
refers tointroductory APR promotional periods offered by credit card issuers; standard rates
apply after the promotional period. Matrix Mastery Group is not a lender and does not guarantee
credit approval or specific funding amounts. Always consult with a qualified financial professional
before making financial decisions.

© 2026 Matrix Mastery Group. Allrights reserved. matrixmasterygroup.com



